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Value added by adding values –  

 Local or regional,  

 Small to mid-scale,  

 Family-farmed,  

 Sustainable,  

 Organic 



Values-Based Supply Chain (VBSC) 

 Operate as strategic partnerships 

 Differentiate products 

 Producers = partners, price makers not price takers 

 Information-sharing across the chain 

 Trust and cooperation essential for success 



Education Goals  

 Understand the big picture about what it takes to sell to 
wholesale buyers 

 Learn how to talk to buyers 

 Create a document about your farm that you can give to 
buyers that helps you build a sales relationship with them 

 Tour orientation 



The project 
blossomed 

The growers needed more 

 

Gail Feenstra and David Visher  

Richard Molinar and Michael Yang 

Chuck Ingels and  

Jennifer Sowerwine 

Ramiro Lobo 

Luis Sierra 

  



Experiential 
learning vs. 
classroom 

Added three tours of 
markets and visits with 

buyers 



Tailored to 
individual needs 

Collaborated with other programs to 
provide deeper learning about food 

safety and buyer requirements 



 Unique “story”/ profile 
created by farmer 

participants as part of 
workshop and 

immediately afterwards 



 Three Market Tours added to project 
 Fresno growers – San Francisco Bay area 

 Sacramento growers – Sacramento 

 San Diego growers – Los Angeles area 

DepartmentCell PhoneWork PhoneWork EmailZip (Wor…City (Work A…Street (Work…Job TitleLast NameFirst NameCompany

Aramark Otis Huemmer 800 West Kat… Anaheim 92802 Huemmer-Oti… (714) 765-8877 Anaheim Convention Center

Family Tree Produce David Figueroa VP Operation… E. La Palma Ave Anaheim 92807 rdfigueroa@m… (714) 696-3060

Heath & Lejeune David Weinstein Sales-Buyer 1206 E. 6th St Los Angeles 90021 david@soully… (213) 489-2212 Organic Produce Distribution

Harvest Sensations Mike Henry Los Angeles 90021 mhenry@harv… (213) 895-6968

Harvest Sensations Gwen Gulliksen Director of Sal… 1205 Wholesa… Los Angeles 90021 ggulliksen@h… (213) 895-6969

Los Angeles Wholesale Produce Market Management… 1601 East Oly… Los Angeles 90021 Lawpm1993@… (213) 622-8905 

General Produce Co. Bryan Nelson Quality Assur… 1330 North B… Sacramento 95812 bnelson@gen… (916) 557-2957 (916) 869-2108

General Produce Co. Carrie Conner Account Man… POB 308 Sacramento 95812 cconner@gen… (916) 441-6431

Raley's Greg Corrigan VP Produce a… 4061 Gateway… Sacramento 95834 gcorriga@rale… (916) 373-3333

Tam's Fresh Cut-Pack Inc David Tam 6400 Belleau… Sacramento, 95822-5929 (916) 424-2250

Cook's Company Bill Fujimoto Special Projects 1942 Jerrold… San Francisco 94124 billfuj@comca… (415) 824-2800 (510) 812-7645

SAN FRANCISCO WHOLESALE PRODUCE MARKET MICHAEL JANIS GENERAL M… 2095 Jerrold… San Francisco 94124 mjanis@sfpro… 415 550-4495

Cook's Company Ric Tombari Owner 1942 Jerrold… San Francisco 94124 ric@cooksco… (415) 824-2800 (415) 850-9254

Yuet Cheong & Co Inc Dir Sales 1930 Jerrold… San Francisco 94124 (415) 920-8900

Fuji Melons Ron Fuji Owner 201 FRANKLI… San Francisc… 94607-3821 (510) 451-5708

FreshPoint Piranha Steve Lay Sales Manager 5900 N. Golde… Turlock 95382-9671 (209) 216-0243 (209) 620-0191

SCBG Marketing Contacts from Tours













 Grower meet and greet buyers 
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